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Answer Question No.1, which are compulsory and any five from the rest. 
The figures in the right hand margin indicate marks. 

  
Q1  Answer the following questions : (2 x 10) 

 a) What is fashion promotion?  
 b) What is fashion forecasting?  
 c) Draw the schematic diagram of fashion product lifestyle.   
 d) Explain the principles of retailing concept.  
 e) What is catalogue retailing?  
 f) What is market penetration?  
 g) What is assortment planning?  
 h) What is airway bill?  
 i) What do you mean by FOB and EXW?  
 j) What are the factors determining pricing in International Marketing?  
    

Q2 a) What do fashion marketers do? (5) 
 b) Explain two views of fashion marketing. (5) 
    

Q3 a) How is store based retailing is different from non-store based retailing? (5) 
 b) Explain fashion-forecasting process.  (5) 
    

Q4  What is retail price? Explain various types of retail pricing strategies.  (10) 
    

Q5 a) Explain mark up and mark down in retail pricing.  
A retailer sells a set of dining table and chairs for Rs45,000, whichwas 
bought forRs 29,250. Calculate the mark up percentage at cost and 
mark up percentage at retail.  

(5) 

 b) Explain the concept of buying cycle.  (5) 
    

Q6 a) What are the tools of Visual Merchandising? Briefly explain the 
elements of visual merchandising. 

(5) 

 b) What are the various terms of payments? (5) 
    

Q7 a) Explain documentary credit using a flow chart. (5) 
 b) Explain commercial invoice and GR form. (5) 
    

Q8  Write short notes on any TWO : (5 x 2) 
 a) Trade Area Analysis  
 b) Tariff and Quota  
 c) Product life cycle in International Marketing   
 d) Bill of Exchange   
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